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Fted: Salesmen to interest future I S C students. 
F ENIE, meenie, m1me, mo . . . pick a school and 
' there you'll go. Is that how you chose Iowa 
State? It was perhaps more than chance or a college 
catalog that convinced you to come here. Maybe it 
was a personal touch that created those exciting 
impressions of campus life. 
If someone convinced you to come to Iowa State, 
now it 's your turn to sell others. Check these sug-
gestions for ways you can slip a helping hand to a 
possible newcomer. 
At home for Thanksgiving, Christmas and be-
tween-quarter vacations, pack some departmental 
home economics pamphlets in with your essentials. 
Some class projects, applied ar t materials, textile 
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prints and a few lab manuals are vital sell ing points, 
too. 
At high school, call on the principal and vol-
unteer to arrange a 2-hour visit to talk with senior 
high students. Even underclassmen may have some 
puzzlers for you to clear up about home economics 
and college. Again be supplied with illustrative ma-
terial. They'll be indebted to you for giving them 
first hand information. 
At college, for specific and closer fr iends, map 
out a little entertaining program-say a weekend at 
Iowa State. Visit the dormitories, the various depart-
ments and help your guest get to know the campus 
atmosphere. 
News clippings, or be tter yet a subscription to the 
HOMEMAKER or the Iowa State Daily, can say in 
detail "what's doing" at Iowa State. 
Colored slides of all the Home Economics Depart-
ments let prospective students know about classroom 
activities. 
You can suggest to high school instructors or club 
advisors that these "in action" colored slides are 
available for use by just writing to the Iowa State 
Home Economics Division. They come in two sets, 
a condensed group with 50 slides or a complete set 
of 100 slides. Both have accompanying commentaries. 
A 25-minute Home Economics movie fi lm is also 
available for- visual instruction. 
What are the living conditions, the cost, and the 
extra-curricular activities that a new student might 
anticipate? Only one who really lives it can explain 
it, and no "fill out the coupon and we'll send you 
information" can match you for selling Iowa State. 
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HANDSEWN VAMP ORIG I NALS 
They go together . . . the thoroughbred lines of 
Oldmaine Trotters and the bright harness studs 
on this moccasin pump. Its squared toe and back, 
the squared kiltie tongue makes news too. And under· 
scoring the smart way it looks is the wonderful way 
this shoe fits and feels! 9.95 
Brown or Blonde calf, 
Tan Pig ...... , . , , . . $9.95 
Black or Grey Bucks $10.95 
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